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Information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus & Millichap
and should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary,
unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for
a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income or expenses for the
subject property, the future projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating
substances, PCB's or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects
of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this Marketing Brochure has been obtained from
sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any
investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers
must take appropriate measures to verify all of the information set forth herein.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation’s logo
or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent,
product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee information about this listing to prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

SPECIAL COVID-19 NOTICE

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they may deem
necessary, especially given the unpredictable changes resulting from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct,
due diligence on behalf of any prospective purchaser. Marcus & Millichap’s principal expertise is in marketing investment properties and acting as intermediaries between buyers and
sellers. Marcus & Millichap and its investment professionals cannot and will not act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished and advised
to engage other professionals on legal issues, tax, regulatory, financial, and accounting matters, and for questions involving the property’s physical condition or financial outlook.
Projections and pro forma financial statements are not guarantees and, given the potential volatility created by COVID-19, all potential buyers should be comfortable with and rely
solely on their own projections, analyses, and decision-making.)

MARCUS & MILLICHAP HEREBY ADVISES ALL PROSPECTIVE PURCHASERS OF SINGLE TENANT NET LEASED PROPERTY AS FOLLOWS:

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this
information, nor has Marcus & Millichap conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever about
the accuracy or completeness of any information provided.

As the Buyer of a single tenant property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before completing any
purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any obligation
to conduct a due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not represent the current or future performance of this property.
The value of a single tenant property to you depends on factors that should be evaluated by you and your tax, financial and legal advisors.

Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any single tenant property to determine to your satisfaction
with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must request and carefully review all legal and financial docu-
ments related to the property and tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not a guarantee of future success. Similarly,
the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record of actual
performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with
other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other conditions. Regardless of tenant history and lease
guarantees, Buyer is responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including
the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Buyer may be able to negotiate with a potential
replacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property.

By accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, expense, or
liability arising out of your investigation and/or purchase of this single tenant property.

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, express or implied, as to the accuracy
of the information. References to square footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Marcus &
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OFFERING SUMMARY

PROPERTY ADDRESS

Clutch Coffee Bar
2209 Boiling Springs Road
Boiling Springs, SC 29316

OFFERING SUMMARY

Price:

Cap Rate:

Net Operating Income:
Building Square Footage:
Year Built:

Lot Size:

LEASE SUMMARY

Tenant:

Guaranty:

Lease Commencement:
Rent Commencement:
Lease Expiration:

Lease Term Remaining:
Lease Type:

Structure and Foundation:
Rental Increases:
Renewal Options:

Right of First Refusal:
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$1,995,000
715%

$142,608

850 Sq Ft

2024

+/- 0.71 Acres

Clutch Enterprises, Inc.
Corporate

7/5/2023

9/1/2024

8/31/2039

14+ Years

Triple Net

Landlord Responsible

2.00% Annually

One, Ten-Year; Two, Five-Year

None

OPERATING DATA

Year Start Date End Date Annual Rent Cap Rate
2 9/1/2025 8/31/2026 $142,608 7.15%
3 9/1/2026 8/31/2027 $145,460 7.29%
4 9/1/2027 8/31/2028 $148,369 7.44%
5 9/1/2028 8/31/2029 $151,337 7.59%
6 9/1/2029 8/31/2030 $154,363 7.74%
7 9/1/2030 8/31/2031 $157,451 7.89%
8 9/1/2031 8/31/2032 $160,600 8.05%
9 9/1/2032 8/31/2033 $163,812 8.21%
10 9/1/2033 8/31/2034 $167,088 8.38%
n 9/1/2034 8/31/2035 $170,430 8.54%
12 9/1/2035 8/31/2036 $173,838 8.71%
13 9/1/2036 8/31/2037 $177,315 8.89%
14 9/1/2037 8/31/2038 $180,861 9.07%
15 9/1/2038 8/31/2039 $184,478 9.25%
16-25 (Option 1) 9/1/2039 8/31/2049 $188,168 9.43%
26-30 (Option 2) 9/1/2049 8/31/2054 $229,376 11.50%
31-35 (Option 3) 9/1/2054 8/31/2059 $253,249 12.69%



INVESTMENT HIGHLIGHTS

. Brand New 2024 Construction with 15-Year Lease
- Clutch Coffee Bar signed a brand new, 15-year lease that doesn’t expire until 2039.

- The lease includes 2.00% annual rent increases to hedge inflation with one, ten-year option and two,
five-year option periods.

- Aside from structure and foundation, the tenant is responsible for all maintenance as well as real
estate faxes, insurance, common areas, utilities, etc making this a prime opportunity for out-of-state
investors.

. Clutch Coffee Bar — Expansion Plans and Growth
- Clutch Coffee Bar has demonstrated success with multiple locations across the Carolinas

CAI=- m<=200

- Clutch Coffee Bar prioritizes customer service and building community relationships, which can

contribute to customer loyalty and repeat business.
- The company has an aggressive expansion strategy, indicating potential long-term growth and fur-

ther strengthening its brand presence throughout the southeast.

. Why Coffee Shops are Thriving in the Southeastern U.S.
- The Southeast is experiencing substantial population growth and increasing urbanization, particularly

with younger adults. This expanding demographic, combined with increased urbanization, fuels de-
mand for convenient and social amenities like coffee shops.
- The Southeast’s central location on the East Coast and well-developed transportation infrastructure

make it attractive for businesses focused on distribution and accessibility.

States in the Southeast are known for their pro-business climate, offering incentives and eased requ-
lations for development. This encourages businesses, including coffee shops, to establish a presence
in the region.

- The region’s warmer climate and outdoor lifestyle encourages coffee consumption throughout the
year, with a particular demand for iced coffee and cold brew variations. This translates into potential-

ly higher and more consistent sales for coffee shops.

«  Spartanburg MSA - 5-Mile Population Growth: 25% (2010-2022)
- Greenville-Spartanburg-Anderson is the 8th Largest MSA in Southeast and Spartanburg was the 8th

Fastest Growing Metro in the U.S. in 2023 (U.S. Census Bureau).
- The area is home to 1.6 million residents.

- Greenville County boasts many large businesses and financial companies, houses various regional

offices and continues to attract new firms.
- Boiling Springs is an affluent and growing suburb of Spartanburg, SC and is about 30 miles northwest

of Greenville.
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SITE PLAN
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UNIVERSITY OF SOUTH CAROLINA UPSTATE
4,923 Students | 2.6 Miles Southwest

U.S. News and World Report:
#2 in Top Public Schools — Regional Colleges (South)
#7 in Regional Colleges (South)
#149 in Best Undergraduate Nursing
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TENANT PROFILE

Clutch was born in the Carolinas in 2018. With 20+ years of drive-thru coffee experience,
combined with a burning desire to revitalize the lost art of Customer Service, they set out

on a quest to build the best drive-thru beverage experience on the planet.

They have 17 locations, primarily in North and South Carolina. Clutch Coffee is aiming to
expand further, with plans to add more stores in the Charlotte and Winston-Salem areas,

and potentially in Columbia and Greenville, South Carolina.

They are passionate about people, providing opportunities, and creating a culture that is
second to none. They are equally inspired to provide the best coffees, energy drinks &

other specialty beverages that you've ever tasted.

Giving back to the community is core to Clutch Coffee Bar’s mission, with the company
creating meaningful employment opportunities and community-focused events that cele-

brate the diverse neighborhoods they inhabit.

Company Type: Private
Location: Mooresville, North Carolina (17 Locations)
Website: https://clutchcoffeebar.com/
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PROPERTY PHOTOS
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BOILING SPRINGS
As a part of Spartanburg County, Boiling Springs is home to a sparse suburban community that is considered to be
quiet, friendly, an ideal size for raising a family and is one of the best places to live in South Carolina.
The CDP of Boiling Springs is named after and is known for the small spring in the center of the community that once
appeared as if it were boiling.
It is no longer the sleepy fown it once was; instead, it is full of restaurants, stores, beautiful homes, lots of parks and
a growing university.
The district is home to 14 schools and was listed as South Carolina’s top school district by the South Carolina Depart-
ment of Education.
The mountains are around 45 minutes away, an amusement park and the city of Charlotte is an hour, Gaffney Premi-

um Outlets is 20 minutes, and to the nearby city of Spartanburg is just a few minutes away.

SPARTANBURG
The upstate region of South Carolina is located in the northwestern-most portion of the state. It is also known as the
Greenville-Spartanburg-Anderson combined statistical area, consisting of 10 counties.
The area is home to 1.6 million residents.
Greenville County boasts many large businesses and financial companies, houses various regional offices and con-
tinues to attract new firms.
Spartanburg 4th largest county in South Carolina by population.
Spartanburg’s proximity to breathtaking mountains, sandy beaches and the Eastern seaboard means people are per-
fectly positioned for work and play.
Spartanburg is within driving distance of Greenville-Spartanburg International Airport, Charlotte Douglas International
Airport and Hartsfield-Jackson International Airport, and less than a half-day’s drive from major regional destinations.
Much of Spartanburg’s culinary diversity is because of its international business community. People from all over
come here to work and live, and they bring their local flavors with them. German, Mexican, cuisine from several Asian
countries, and Southern dishes are all found downtown.
Downtown Spartanburg is home to a number of specialty shops and boutiques offering high-end fashions.
Spartanburg also has museums, including the Hub City Railroad Museum and Spartanburg Art Museum. Ballet Spar-
tanburg performs throughout the year and has a center for dance education.
BMW doesn’t just have its only North American manufacturing plant outside Spartanburg. It also offers the amazing
BMW Performance Driving School.
The Carolina Panthers NFL football team holds training camp at Wofford College in July and August.
Companies draw workers from the many local universities and colleges. Institutions of higher learning include Clem-
son University, the University of South Carolina Upstate, Furman University, Lander University, University Center of

Greenville, and Spartanburg Community College.

GAFFNE‘Y OUTLET MARKETPLACE
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POPULATION
2010 Population
2020 Population
2024 Population

2029 Population

HOUSEHOLDS
2010 Households
2020 Households
2024 Households

2029 Households

OWNER OCCUPIED HOUSING UNITS
2010 Owner Occupied Housing Units
2020 Owner Occupied Housing Units
2024 Owner Occupied Housing Units

2029 Owner Occupied Housing Units

RENTER OCCUPIED HOUSING UNITS
2010 Renter Occupied Housing Units
2020 Renter Occupied Housing Units
2024 Renter Occupied Housing Units

2029 Renter Occupied Housing Units

AVERAGE HOUSEHOLD INCOME
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1-MILE 3-MILE 5-MILE
4,999 27,448 60,840
6,627 33,782 71,045
7,380 37,456 77,044
7916 39,723 80,959
1,978 10,530 22,260
2,575 12,842 26,007
2,876 14,167 28,357
3,097 15,135 30,075
63.4% 57.5% 56.4%
67.4% 60.5% 58.2%
68.2% 61.8% 59.2%
68.5% 62.4% 59.8%
29.5% 33.3% 32.7%
25.2% 30.2% 32.1%
24.5% 29.2% 31.2%
24.2% 28.8% 30.8%

$88,053 $74,280 $68,376

Ce®
'.‘ POPULATION (5-MILE)

L ]
.‘ DAYTIME POPULATION (5-MILE)

A

I POPULATION GROWTH (2023-2028)

AVERAGE HOUSEHOLD INCOME (1-MILE)



