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Oakbrook, IL

1 Mid America Plaza #200
Oakbrook Terrace, IL 60181
P: +1 630-570-2200

Information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus & Millichap
and should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary,
unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for
a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income or expenses for the
subject property, the future projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating
substances, PCB’s or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects
of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this Marketing Brochure has been obtained from
sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any
investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers
must take appropriate measures to verify all of the information set forth herein.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation’s logo
or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent,
product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee information about this listing to prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

SPECIAL COVID-19 NOTICE

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they may deem
necessary, especially given the unpredictable changes resulting from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct,
due diligence on behalf of any prospective purchaser. Marcus & Millichap’s principal expertise is in marketing investment properties and acting as intermediaries between buyers and
sellers. Marcus & Millichap and its investment professionals cannot and will not act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished and advised
to engage other professionals on legal issues, tax, regulatory, financial, and accounting matters, and for questions involving the property’s physical condition or financial outlook.
Projections and pro forma financial statements are not guarantees and, given the potential volatility created by COVID-19, all potential buyers should be comfortable with and rely
solely on their own projections, analyses, and decision-making.)

MARCUS & MILLICHAP HEREBY ADVISES ALL PROSPECTIVE PURCHASERS OF SINGLE TENANT NET LEASED PROPERTY AS FOLLOWS:

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this
information, nor has Marcus & Millichap conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever about
the accuracy or completeness of any information provided.

As the Buyer of a single tenant property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before completing any
purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any obligation
to conduct a due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not represent the current or future performance of this property.
The value of a single tenant property to you depends on factors that should be evaluated by you and your tax, financial and legal advisors.

Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any single tenant property to determine to your satisfaction
with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must request and carefully review all legal and financial docu-
ments related to the property and tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not a guarantee of future success. Similarly,
the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record of actual
performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with
other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other conditions. Regardless of tenant history and lease
guarantees, Buyer is responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including
the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Buyer may be able to negotiate with a potential
replacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property.

By accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, expense, or
liability arising out of your investigation and/or purchase of this single tenant property.

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, express or implied, as to the accuracy
of the information. References to square footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Marcus &
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OFFERING SUMMARY

PROPERTY ADDRESS

Clutch Coffee Bar
1511 Lake Murray Boulevard
Columbia, SC 29212

OFFERING SUMMARY

Price:

Cap Rate:

Net Operating Income:
Building Square Footage:
Year Built:

Lot Size:

LEASE SUMMARY

Tenant:

Guaranty:

Lease Commencement:
Rent Commencement:
Lease Expiration:

Lease Term Remaining:
Lease Type:

Structure and Foundation:
Rental Increases:
Renewal Options:

Right of First Refusal:
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$2148,000
7.25%
$155,686
850 Sq Ft
2025

+/- 0.77 Acres

Clutch Enterprises, Inc.
Corporate

5/16/2023

7/1/2025

6/30/2040

15+ Year

Triple Net

Landlord Responsible

2.00% Annually

One, Ten-Year; Two, Five-Year

None

OPERATING DATA

Year Start Date End Date Annval Rent Cap Rate
1 7/1/2025 6/30/2026 $155,686 7.25%
2 7/1/2026 6/30/2027 $158,800 7.39%
3 7/1/2027 6/30/2028 $161,976 7.54%
4 7/1/2028 6/30/2029 $165,216 7.69%
5 7/1/2029 6/30/2030 $168,520 7.85%
6 7/1/2030 6/30/2031 $171,890 8.00%
7 7/1/2031 6/30/2032 $175,328 8.16%
8 7/1/2032 6/30/2033 $178,835 8.33%
9 7/1/2033 6/30/2034 $182,41 8.49%
10 7/1/2034 6/30/2035 $186,060 8.66%
1 7/1/2035 6/30/2036 $189,781 8.84%
12 7/1/2036 6/30/2037 $193,576 9.01%
13 7/1/2037 6/30/2038 $197,448 9.19%
14 7/1/2038 6/30/2039 $201,397 9.38%
15 7/1/2039 6/30/2040 $205,425 9.56%
16-25 (Option 1) 7/1/2040 6/30/2050 $209,533 9.75%
26-30 (Option 2) 7/1/2050 6/30/2055 $255,420 11.89%
31-35 (Option 3) 7/1/2055 6/30/2060 $282,004 13.13%



INVESTMENT HIGHLIGHTS

. Brand New 2025 Construction with 15-Year Lease
- Clutch Coffee Bar signed a brand new, 15-year lease that doesn’t expire until 2040.

- The lease includes 2.00% annual rent increases to hedge inflation with one, ten-year option and two,
five-year option periods.

- Aside from structure and foundation, the tenant is responsible for all maintenance as well as real
estate taxes, insurance, common areas, utilities, etc making this a prime opportunity for out-of-state

investors.

. Clutch Coffee Bar - Expansion Plans and Growth
- Clutch Coffee Bar has demonstrated success with multiple locations across the Carolinas

- Clutch Coffee Bar prioritizes customer service and building community relationships, which can con-
tribute to customer loyalty and repeat business.
- The company has an aggressive expansion strategy, indicating potential long-term growth and fur-

ther strengthening its brand presence throughout the southeast.

+  Why Coffee Shops are Thriving in the Southeastern U.S.
- The Southeast is experiencing substantial population growth and increasing urbanization, particularly

with younger adults. This expanding demographic, combined with increased urbanization, fuels de-
mand for convenient and social amenities like coffee shops.

- The Southeast’s central location on the East Coast and well-developed transportation infrastructure
make it attractive for businesses focused on distribution and accessibility.

- States in the Southeast are known for their pro-business climate, offering incentives and eased requ-
lations for development. This encourages businesses, including coffee shops, to establish a presence
in the region.

- The region’s warmer climate and outdoor lifestyle encourages coffee consumption throughout the
year, with a particular demand for iced coffee and cold brew variations. This translates into potentially

higher and more consistent sales for coffee shops.

. Columbia, SC - State Capital and Home to University of South Carolina
- With more than 800,000 residents across six counties, the greater metropolitan region (commonly

referred to as the Midlands) has the second largest population in South Carolina. Columbia, the state’s
capital city, stretches across Richland and Lexington counties.

- Columbia has been experiencing consistent population growth, leading to increased demand for
housing and, by extension, businesses like coffee shops that cater to a growing population.

- Columbia’s central location in South Carolina, halfway between New York and Miami, offers strategic
advantages with access to major interstates and a short drive to the coast or mountains. The city also

benefits from a robust transportation infrastructure and proximity to the Port of Charleston.
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POPULATION (2024):
1-Mile Radius 6,118
3-Mile Radius 46,141

5-Mile Radius 88,171

HOUSEHOLD INCOME (AVERAGE):

1-Mile Radius $117,836

Big Blue Marble

Academy

3-Mile Radius $102,628

5-Mile Radius $105,715




TENANT PROFILE

Clutch was born in the Carolinas in 2018. With 20+ years of drive-thru coffee experience,
combined with a burning desire to revitalize the lost art of Customer Service, they set out

on a quest to build the best drive-thru beverage experience on the planet.

They have 17 locations, primarily in North and South Carolina. Clutch Coffee is aiming to
expand further, with plans to add more stores in the Charlotte and Winston-Salem areas,

and potentially in Columbia and Greenville, South Carolina.

They are passionate about people, providing opportunities, and creating a culture that is
second to none. They are equally inspired to provide the best coffees, energy drinks &

other specialty beverages that you've ever tasted.

Giving back to the community is core to Clutch Coffee Bar’s mission, with the company
creating meaningful employment opportunities and community-focused events that cele-

brate the diverse neighborhoods they inhabit.

Company Type: Private
Location: Mooresville, North Carolina (21+ Locations)
Website: https://clutchcoffeebar.com/
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PROPERTY PHOTOS
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COFFEE BAR

"""""" 7

tai
?::alag:asrk
.

. Asheville

= Waynesville ﬁ

+ 7th busiest airport worldwide (2023)

-+ Passenger counts reached a record-breaking 58.8M in 2024
tahala
al Forest - Franklin the globe
+ Home to seven major air carriers, 15 regional carriers and

three foreign flag carriers

&3 B,

Travelers Rest =

- Nonstop air service to more than 188 destinations around

o Spartanburg

“ Mooresville

Kannapolis
Huntersville =~ = Concord
Uwh:
National
o Shelby
o Gastonia —_ =
© Charlotte

103 MILES
CHARLOTTE DOUGLAS
INTERNATIONAL AIRPORT

o'Gaffney ﬁ

Fort Mill © \ ; - Monroe E

NORTH CAROLINA BORDER

flights.

o Greer :
Taylors - 045 MILES 2 Rock Hill
A\ GREENVILLE-SPARTANBURG ;
Easley - " Greenville NTERNATIONAL AIRPORT
' s

~ Lancaster

@ €5 ¢ Simpsonville @

& Clemson

- 2.61 Million passengers served yearly Francis Marion

- 50 nonstop daily departures to 22 destinations &S

umter
- 96,800 tons of cargo in 2021 National
+ Adds $648.9 million of income to the Greenville-Spartanburg area Forests

economy
+ Visiting airline passengers spend an estimated $740 million annual-
ly in the Greenville-Spartanburg area

Ej “Harts

Newberry =

= Greenwood

78 L
+ 1.3+ Million passengers (2024) 3 CO'UI‘I%iaU
3

14.9 MILES

COLUMBIA
METROPOLITAN AIRPORT

‘:‘Afhens - CAE serves as a regional cargo hub for UPS Airlines
- CAE contributes an estimated $847 million to the South
Carolina economy and supports over 1,871 jobs.

+ The airport offers 11 nonstop destinations and over 25 daily

7 Sumter

T

10 | CLUTCH COFFEE BAR - COLUMBIA, SC



AREA OVERVIEW

CoLuU

ECON

MBIA
With more than 800,000 residents across six counties, the greater metropolitan region (commonly referred to
as the Midlands) has the second largest population in South Carolina. Columbia, the state’s capital city, stretches
across Richland and Lexington counties.
In 1917, Fort Jackson (then Camp Jackson) was established for army training during World War I. The installation
is now the U.S. Army'’s largest and most active Initial Entry Training Center.
Explore the recently revitalized downtown and several distinct shopping districts where new perspectives mix
in amidst old favorites like the Nickelodeon, Mast General Store and King’s Jewelers.
The Columbia food scene is buzzing with new and exciting restaurants popping up all the fime, while seasoned
chefs continue to marvel diners with their culinary creations.
The University of South Carolina’s sporting events are the focus in Columbia, and the school boasts some of
the most loyal fans in all of college sports. Rivalries run deep with neighboring state university, Clemson, with
the annual USC - Clemson game being the longest running series in the South and third in the nation.
Columbia is home to five theater companies, a ballet company, a jazz dance company, an orchestra and a choral
society. Each company offers a full season of performances under world-class direction.
Major regional shopping centers in the Columbia community include Columbiana Centre, Columbia Place, Rich-
land Mall, Dutch Square and the Village at Sandhill. For more eclectic options, it's best to head to the historic,
quieter neighborhoods near the heart of downtown Columbia, which feature an ever-growing collection of
locally-owned businesses, art galleries and restaurants.
The Columbia community offers visitors and residents 16 major parks featuring everything from arboretums to
zoos with a lot in between.
Riverfront Park is also popular for picnicking, walking, running, bicycling, and fishing along the historic Colum-
bia Canal. The park is part of the Palmetto Trail, a hiking and biking trail that stretches the entire length of the

state, from Greenville to Charleston, South Carolina.

OMY

Major employers in the health care, government and education sectors include Palmetto Health, Blue Cross
Blue Shield and the University of South Carolina. The financial and insurance sector is represented by Colonial
Life & Accident Insurance Company, AgFirst Farm Credit Bank and Aflac.

Fort Jackson, the U.S. Army’s largest, most active initial entry training installation, is located here.
Manufacturers with significant operations in the metro include Schneider Electric, International Paper, Michelin,
Westinghouse Electric and Trane.

United Parcel Service’s southeastern regional hub is at the Columbia Metropolitan Airport.
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COFFEE BAR

POPULATION 1-MILE 3-MILE 5-MILE
2010 Population 6,019 43,353 80,089
2020 Population 5,883 44,803 85,280
2024 Population 6,118 46,141 88,171
2029 Population 6,295 47,101 90,505
HOUSEHOLDS
2010 Households 2,335 17,539 30,953 . .
2020 Households 2,349 18,955 34,405 "‘ POPULATION (5-MILE)
2024 Households 2,483 19,789 36,126
2029 Households 2,580 20,399 37,383
X% o®
OWNER OCCUPIED HOUSING UNITS -‘ DAYTIME POPULATION (S_MILE)
2010 Owner Occupied Housing Units 79.6% 70.8% 66.3%
2020 Owner Occupied Housing Units 79.6% 68.1% 66.1% /
2024 Owner Occupied Housing Units 79.6% 68.0% 661% - I I I POPULATION GROWTH (2023-2028)
2029 Owner Occupied Housing Units 79.6% 679% 66.1%
>
RENTER OCCUPIED HOUSING UNITS %ﬁ%a AVERAGE HOUSEHOLD INCOME (I-MiILE)
2010 Renter Occupied Housing Units 15.1% 22.3% 25.5%
2020 Renter Occupied Housing Units 16.5% 26.0% 27.6%
2024 Renter Occupied Housing Units 16.5% 26.1% 27.5%
2029 Renter Occupied Housing Units 16.4% 26.1% 27.4%
AVERAGE HOUSEHOLD INCOME $117,836 $102,628 $105,715
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